FLORIDA KEYS COMMUNITY COLLEGE
INVITATION TO NEGOTIATE (ITN) POSTING TABULATION

NEGOTIATION NUMBER: Failure to file a protest Page 1 of 1 page(s)
ITN 2017-01 within the time prescribed in
Section 120.57(3), Florida DATE & TIME:
Statutes, or failure to post 1/19/2018 6:00am

the bond or other security
required by law within the
time allowed for filing a bond

BY:

Doug Pryor

shall constitute a waiver of
proceedings under Chapter WITNESSED BY:
120, Florida Statutes.

W. Jean Mauk
ITN TITLE/DESCRIPTION: Public Private Partnership for a Residence Hall
This Posting: From 1/19/18 Until 1/25/18
TYPE OF POSTING: O Shortlist Ranking Intended Award
o RANKING OF s
NAME OF VENDOR INDICATES PRESENTATIONS INDICATES
(listed in alphabetical order) SHORTLISTED INTENT TO
VENDOR AWARD
EFDS / Core X 2
Servitas X 3
Texla Housing X 4
Zimmer Group X 1 X

Ranking: The College intends to negotiate separately and will award a contract to the highest ranked
vendor that reaches an acceptable agreement with the College. The College will commence negotiations
with the number one ranked vendor until an acceptable contract is agreed upon or it is determined an
acceptable agreement cannot be reached with such vendor. If negotiations fail with the number one
ranked vendor, negotiations may begin with the second-ranked vendor, and so on down the order of
ranking until the College is able to negotiate an acceptable agreement.

Intended Award: "X" in the Intended Award column indicates the vendor whom the College intends to
award the contract to, but does not constitute an acceptance of any offer created by the vendor's
proposal or negotiations. No binding contract will be deemed to exist until such time as a written
agreement has been fully executed by the College and the awarded vendor. If irregularities are
subsequently discovered in the vendor's proposal or in the negotiations or if the vendor fails to execute
the contract, or otherwise fails to comply with the ITN requirements, the College has the right to
undertake negotiations with the next highest vendor and continue negotiations in accordance with the
ITN process, reject all proposals, or act in the best interest of the College.



